


WELCOME
Little did I realize when I ended last year’s sale catalog letter with 
the words, “If you can’t make it to the sale, be sure to watch on 
DV Auction,” that we would have a complete white-out blizzard on 
sale day with 38 people in the stands, which included family and 
the sale crew, auctioneer and some ringmen. However, 743 of you 
logged on to DV Auction to watch the sale and you can bet that I 
have looked that list over many times in the past few months won-
dering just what you thought as you saw the cattle come through 
the ring with so much snow packed on them they could hardly see. 
The one thing I can say is, we can’t thank you enough for your 
support!  It is truly appreciated and we are humbled by the whole 
experience. 

Right now as you are reading this letter, I hope that you will join 
me in raising your hand above your shoulder and give yourselves a 
pat on the back. We have all survived this past year – from blizzard 
after blizzard, to droughts, fi res and sever summer storms across 
the country. We also need to remember that we are so lucky to live 
the lives we lead involved in the agriculture industry. I was reading 
an article on a family the other day that stated how, as farmers and 
ranchers, we have so much faith and may not even realize it. We 
have faith that tomorrow will be better, we will get enough rain, 
that we can make it through another blizzard, drought or fl ood, that 

the sun will shine, the crops will grow and livestock will survive. 
We often forget how important of a role we play in the world and 
that our “job” is just as important as everyone else’s. We need to 
be proud of what we accomplish every day of the year and take a 
little time to refl ect on how much we have survived on pure faith, 
whether you realized it at the time or not. 

Like I said, last year I could talk about the cattle markets or what 
we think of the cattle in the sale, but as we stated last year we 
wouldn’t have a sale if we didn’t believe in these cattle. Our son 
Alex (who enjoys judging livestock for SDSU) keeps trying to 
pick the top show heifer prospect out of the group of heifers and 
last weekend he fi nally came to this conclusion: “I think you could 
throw a halter on any one of those heifers and be competitive. You 
may not win every show, but you will compete.” The best part 
about it is we know these girls will also make good cows. 

The sale will be held at the Ramada Inn via video. The cattle will 
be on display at the ranch the days prior to the sale. We realize 
that it is a little different to buy cattle via video when they aren’t 
located at the auction site, however we wanted to make it more 
family-convenient by having the whole day’s activities at the hotel. 
If you are fl ying into Aberdeen and need transportation to the 
ranch, please give us a call. We encourage you to come out and 
look at the cattle and pick out your top cattle and then have some 
alternates in mind in case you don’t get the ones you wanted. If 
you have questions or comments, please call one of us. 

We invite you to spend the day and evening with us even if you 
aren’t interested in purchasing cattle. What more could you want 
than to spend New Year’s Eve with your friends and fellow ag 
enthusiasts. We know you are busy just as we are, but you never 
know what tomorrow will bring, so take a little time and enjoy 
yourself on New Year’s whether it is with us or at home with your 
families.

Our passion for cattle runs deep as we both grew up on farm/
ranch operations. We work at our dream job and rely on our faith 
for the rest! The sale will be broadcast on DV Auction. See you in 
Aberdeen!

The Lazy J Bar Ranch Crew

John, Steph, Alex, Brooke, Kale and Jacob

Watch & bid online for FREE at  

Can’t make the sale? Bid from home with DV Auction’s “real-time” 
internet bidding service!

Buying online is as easy as 1, 2, 3...

1.  Create an account at www.dvauction.com under the “register” tab 
and watch our online bidding tutorial

2.  Apply for bidding approval by clicking on the “details” tab at 
least 24 hours prior to the auction-a DV representative will notify 
you once you have been approved

3.  Tune in for the sale and make you purchases!

 

Proxy Bidding-if you can’t make time to watch the sale, register a proxy bid 
and let our system represent your bid while you’re away. Look for the “proxy bid” 
tab on the auction listing, and fill in your maximum bids. We’ll handle the rest!

Having troubles? Call Tami at (308) 870-3661 or email tami@dvauction.com 
Our full-time support team can also always be reached at (402) 474-5557. 

After the sale, contact the sale manager or owner to arrange transportation 
and payment. High speed internet is required for successful bidding-be sure to 
check the lag-time monitor in the top left corner to ensure real-time broadcasts. 

g
Our full-time support team can also always

Full Service Livestock Marketing 
Internet Auction Broadcast & Bidding - Video - Photography - Banner Ads
The Stock Exchange - Ring Service - Onsite Viewing Service

After last year’s sale



SEMEN
Consigned by Scott Wagner, Vermillion, S.D. For more info call him at 605-670-1481.

High bidder has choice of tanks or doubling down and taking both tanks. 
Semen Tank 1

135 straws ........................ Leachman EBV 6703
8 straws .......................PCC Colorado Hobo 609
35 straws ............................................Cheyenne
20 straws .................. Buf Crk Chiefl y Gold 4526
30 straws ...............................Bieber Virile 7038
20 straws ....................LCC Mr. Marbling 1309K
12 straws .................................. New Trend 22D
50 straws ..............................Forster Blaze 6129
30 staws ............................................Milky Way

Semen Tank 2
145 staws ......................... Leachman EBV 6703
50 straws .........................LCC Full Value 1025K
13 straws .................................. New Trend 22D
25 straws ..............................Forster Blaze 6129
43 straws ...........................................Milky Way
50 straws ......................... Grand Canyon 1244G
30 straws .................................... Red EBV 7703

TERMS: Terms of the sale are cash, check, sight draft or other 
terms agreed to in writing between seller, buyer, and sale man-
ager payable immediately upon conclusion of the sale and before 
animals will be moved. Sale manager reserves the right to require 
a certifi ed check as settlement before releasing any cattle.

PURCHASER’S RISK: All animals are the owner’s risk prior 
to their sale and become property of the purchaser as soon as 
declared sold by the auctioneer.

BIDDING: Any disputes or challenges regarding bids or tie bids 
will be settled by the auctioneer and his decision will be fi nal.

ANNOUNCEMENTS: Any errors or changes in information 
contained in the catalog will be announced from the auction block 
and such announcements shall take precedence over information 
contained herein.

HEALTH: All animals are eligible for interstate shipment. Inter-
state health papers prepared by an accredited veterinarian will be 
furnished on each animal sold. Arrangements for International 
Shipments should be made with the sale manager prior to the 
auction. All efforts for the exportation of cattle can be arranged 
through sale management.

BREEDING GUARANTEE: All animals are guaranteed by 
the seller as outlined in the Red Angus Association of America 
Code of Ethical Sale Practices. Guarantees will be handled on an 
individual basis, with credit towards another animal.

LIABILITIES: All persons who attend the sale do so at their 
own risk. The seller and sale manager assume no liability for any 
accidents that may occur. Neither does the seller or sale manager 

assume any liability for loss or injury to livestock due to theft, 
mysterious disappearance, sickness, improper handling or Act 
of God. It is to be clearly understood that the sale manager and 
its representatives act only as a medium between the buyer and 
seller.

They are not responsible in any way for the failure on the part of 
the buyer and seller to live up to his obligations or for the truth 
of any warranties or representation, express or implied. Neither 
does the sale manager assume any fi nancial obligations to col-
lect or enforce collection of monies between parties. Any legal 
action, that may in exceptional cases be taken, must be between 
the buyer and seller. This catalog has been prepared by the Sale 
Manager from pedigrees and information supplied to them by 
sources deemed reliable; however, the sale manager will in no 
way guarantee the pedigree, percentage of the animals selling, or 
data included in this catalog. Any exceptions taken are between 
buyer and seller.

CONTRACT: The above terms and conditions of sale shall 
constitute a contract between the buyer and seller of each animal 
and shall be equally binding upon both. Each sale or resale of an 
animal constitutes a separate transaction.

MAIL BIDS: Mail or wire bids may be furnished. Bids must be 
in the hands of the sale manager in ample time prior to sale date 
and will be handled in strict confi dence.

PHONE BIDS: Telephone bids will be taken by the sale manager 
and will be treated in strict confi dence.

SALE DAY PHONE NUMBERS: Kyle Gilchrist’s cell phone, 
(641) 919-1077.

SALE TERMS & CONDITIONS




